
The MK Way

As sister entrepreneurs, we never borrow customers from another consultant.  We always
ask a new potential client “Have you used Mary Kay products before?” and if they say yes,
we follow up with “Do you currently have a consultant that you work with?”

WE LIVE BY THE GOLDEN RULE AND WHOLEHEARTEDLY BELIEVE IN COMMUNITY OVER
COMPETITION.

As professionals who sell image, it is our job to uphold top-notch standards so our clients
can look up to us. This starts with wearing the product we represent, and is completed with a
put-together look, from our hair to our clothes. If Mary Kay Ash walked into your
appointment, would she know that you were a consultant?

WE PRESENT OURSELVES PROFESSIONALLY AT ALL APPOINTMENTS AND BUSINESS EVENTS.

Training is offered several times a month to give you the tools you need to be successful.
Being present and making these educational opportunities a priority will allow you to feel
confident in yourself and also have the technical knowledge to provide excellent service to
your customers.

CONSULTANTS THAT SHOW UP, GO UP!

Did you know that studies show it takes 8 contacts with someone before they will take action,
whether it is a sale, booking an appointment, or joining your team? Social media is a great
place to build and nurture relationships and interact with friends, family, and acquaintances
so that it will be natural to have a  business relationship in the future. The most important
thing to remember is that your social media is a relationship tool, not a sales tool. When you
authentically share your experience you build trust, and trust builds a long term customer!

WE PUT YOUR BEST FOOT (AND POST!) FORWARD.

You never know whose dream yours is attached to, and the Mary Kay business opportunity is
unlike any other.  The sense of community, supportive and loving company, advanced,
clinically proven products, and incredible 50+ year history makes it of the best companies
for women to represent and build a business in. As an Independent Beauty Consultant your
job is to share the possibilities that this business opportunity holds- don’t keep it a secret…
pass it on!

WE ALWAYS PARTY THEN PASS IT ON.

I believe in your so very much! I
promise to be the keeper of your

dream. Love, Stephanie


